




























































































































































.......... ...... .. ·-<.1' 
.. . . - - - - - - - -- -

KEY LENDERS AND RATES 
30-yesftxed 30-Yw ... al ... 

American SaW9 Bat* s (800) 562-6272 7.875% 20 2.125 30 8.138 3.950% 25 1.000 7.397 600,000 2 .. 450 110 1M 
8-* of America B (800) 642-2244 7.750% 20 2.000 45 7.998 5.500% 20 1.000 8.310 207,000 2.875 1TS 1Y 
Calbnia f.ederaf Bank s (800) 225-3337 8.000% 20 1.625 45 8211 3.875% 20 1.000 7.447 207,000 2.500 110 1M 
Chae Mltnhmtan K (800) 900-6062 7.750% 20 2.000 30 7.998 4. 750% 20 2.375 8.265 207,000 2.750 1TS 1Y 
Coul Federal Bank s (800) 300-5626 8.200% 20 2.000 10 8.455 2.950% 25 1.000 7.339 500,000 2.400 110 1 M 
Countrywide Home Loans K (800) 8n-5626 7.875% 5 1.625 45 8.084 4.750% 20 0 .000 7.600 207,000 2.750 110 1M 
Detrtdc •• G'°'4> .R (714) 759-9692 7.625% 5 1.875 13 7.858 3.850% 20 1.000 7.297 750,000 2.350 110 1M 
DowMy Savings s (800) 336-9639 7.875% 20 1. 750 30 8.098 2.950% 20 0.750 7.363 500,000 2.450 110 1M 
El'l\AIV Financial R (714) 729-9200 7.625% 5 ··- ·1 _______ .:..._.....:.._________ 2.000 12 7.871 3.950% 20 2.250 7.301 600,000 2.225 110 1M 
Fidelity Federal Bank S (800) 232-2309 8.000% 5 1. 750 1 o 8.224 3.950% 10 1.375 7.486 207,000 2.500 110 1M 
First Federal Bank of CA S (800) 672--4332 7.875% 20 2.000 30 8.125 _______________ _...;._.:......______ ----------- 2.950% 20 1.250 7.365 207,000 2.400 110 1M 
Fleet Mortgage K (800) 700-5650 7.750% 20 2.250 30 8.025 

G tendl le Federal Bank S (800) 560-9000 7.750% 5 2.250 45 8.025 
5.750% 20 1.625 ------
2.950% 10 1.000 

8.291 207,000 2.750 1TS 1Y -------------7. 755 207,000 2.250 UM 1M 
Great Western Bank B (800) 492-7587 7.850% 20 2.000 30 8.099 3.950% 20 1.000 7.397 207,000 2.450 110 1M --------------Home Savings s (800) 975-5051 7.600% 10 2.250 30 7.872 3.950% 20 1.000 7. 768 500,000 2.050 1TS 1M -----

3.875% 20 0.000 Irvine Lending & Investments A (714) 219-2410 7.750% 10 2.000 15 7.998 7.642 207,000 2.800 110 1M 
NationsBanc Mtg. Corp. K (800) 685-0001 7.750% 20 2.000 30 7.998 4.250% 20 2.500 8.697 207,000 3.000 L6M 6M ------
Newport Cout Financial A (800) 808-5626 7.875% 5 1.000 10 8 .017 3.950% 20 1. 125 7.410 600,000 2.450 110 1M ------
Ooeranview Financial A (714) 651 -6355 7.875% 5 1.375 15 8.057 6.875% 10 1.250 8.595 207,000 3.000 1TS 1Y 

Profed Mortgage _____ K_ (_800_ )_686_·3_7_56 7.875% 20 1.875 30 8.111 ------- 4.250% 20 1.000 7.575 400,000 2.625 110 1 M 

TLC Financial Svcs. A (800) 801 -7300 7.875% 10 __ _ 1.125 13 8.030 5.375% 5 1.500 ------ 8.238 207,000 2.750 1TS 1Y 

Union Bank B (800) 453-1288 7.875% 20 1. 750 30 8.098 4.875% 20 1.000 8. 180 207,000 2.625 6CO 6M 

Weyerhaeuser Mtg. K (800) 669-6747 8.000% 10 1.625 10 8.211 3.950% 20 1.250 7.473 207,000 2 .500 110 1M 

Both lwf & ....,.. programs - 3lY.JO mortgages. Type ol Lender Is 8 • Benlc I< • mot'09 banker; R • lnOf1g8gll brolicer. S • wmos & loen Mor10IQ8 llanlcefs and brokers ere licensed by lhe canlonu o1,-. &tatl u etlher a b1oMr 0t COfJ)OlallOn. For inbmatJon call Cell! DAE 81 (918) 227-<>931 klllrast RN b adjuslables IS an lnlrodudory rate l0t lhe fi'st 8djuslmenl P9flod. Down P.,._,c is 8l'nOIA'll ol cash (% ol 
ulel ploe) peld ID..,.,., prior IO l9llllO mongage oon1n1et. Pointa a19 % ol IOan balance paid to lendlt 111 111ne ol loao dosing. Lodl-ln is the number ol days lender guaranteN ra'8 prior lo dosing A.P .A. Is lhe annual peroentage rate 
wl1ld\ la en eellrn9d.,,,... oost ol lhe loen IO lhe bom>wet. All A.P.R.1 .... calclJllted by MoflQI08 News Co. based on a $207.000 loen amounl, lhe points shown eod $700 total tees. The A p R.1 are included in this cNwt tor compan­
.., b a loen. Federml Truth-in-Lending law requires lenders to calculate an A P .R rpec1flc to eact'l IOen oft«. lllulmum lolln i. 1t1e INlJlimlMn lerldel will loan undlw given terms. Al !need r8le programs have a maxi­

ll'Ull of '207,000 • ....,in (In%) is lenders prolll; margtn • indell . aciUal rate af\11 llrtt adjuSll'nenL lndu is "8 basis lof selling an adjusUlble rate (Malgln + Index • New Aale) 110 • 11tn OtSt. Cost of FIM'lds. ITS • 1-Yeer Treasury 
Bil, USM. 6-monf1 UBOA, 8T8 . &-month Treasury Bl•. &CD . 5-monlh average oer1fficate or c:leposit. Actu.tnwtt Fl'9q'*'CJ Is the adrustrnenes. 1M • 1-Monlh. 6M • 6-Mootns. 1v. 1 Y11a1. Al ra'8S to 
ctwlgl. Vdy ,... end 19fms prtot to applying tor a loan All lendefs provide loans With dlllaraot rates and terms tor ditterent loan amounts. The information presented ls not an oll« to loan F0t a consumer guide on how lO stlOp 

• ...ta $4 50 cneclq18yable to Mof1gage News Co. 1810 E 17111 SI. Suolll 100. Saota Ana. CA 92705. (714) COPYRIGHTO 1996 Mortgage News Co 

Fieldstone Group has 
exceptional first half sales 
Soles exceeded $51 million 

Oocc again. The Fieldstone Group of Cos. 
has posted impressive mid-year saJes 
figures . During the first 5U months of 1996. 
183 homes were sold, resulting in a saJcs 
volume of SS 1.2 million, according to Keith 
A. Johnson, CEO of Fieldstone 
Communities Inc. The sales data rcflects­
activity from the various new-home 
neighborhoods built by the companies of 
The Fieldmooe Group throughout San Diego 
and Orange oouoties and the Inland Empire. 

to ta 1e tone 
Group's sales fipres during the second half 
of 1996 will be the opening of several new 
residential projects u well as the broader 
introduction ot unique selection and 
CUJtomiz.ing services, offered exclusively to 
Fieldstone borne bu as. 

Just last mooth. the single.family 
detached homes of Ctata Vasta grand 
opened in the scenic hillside area of Rancho 
Santa MarPnta in South Orange Councy. 
Planned to offer a total of 53 homes at 
build-out. Cresta Vasta is pri<:ed from the 
mid-$160,000. .• Adjacent to this 
neighborhood and scheduled to open in 
October i.a Solao.a Vista. I S6 homes 
expecled to be priced ftom the low 
$180,000.. Pieldltonc Summit, located in 
Sa:ippa bncb in Sall Diego County. opened 
in Aupat fealUriq 94 singlc-family 

detached homes priced from I.he mid­
$240,000s. 

In addition, J9hnsoo noted that 
Fieldstone's popular Home Fitting program 
will be introduced at each new 
neighborllood. allowing buyers to customiu 
their homes with a wide variety of no-oost 
options, as well as customizing upgrades. 
And, through Fieldstone's Customer Value 
program. new home buyers will be provided 
with working drawings of their home's 
floorplans prior to the start of construction 
so that key adjustments can be planned and 

t fore the first nail is 
hammered into place. This innovative 
program will al.Jow Fieldstone home buyers 
to purchase homes that match their specific 
lifestyles. 

Headquartered in Newport Beach, with 
regional offices in San Diego and Orange 

. .. 
comprised of Fieldstone Communities loc. 
and other related entities. Since the founding 
of the Fieldstone Co. in 1981, the Group bas 
built more than 14,000 homes with sales 
nearing $3 bi llioo. 

Last year, Fieldstone Communities Int. 
won a Total in Bxcellenoe in Management 
(f.IU.M.) award from the San Diego 
Business Journal. 

Keith Johnson bas been inducted into the 
California Building Industry Hal.J of Pame. 

Grubb & Ellis agents attend 
sales rally 
They explored marbt1ng ideas 
and new sales lechniques 

Dennis Gordoa; presidml of Grubb • 
FJlis Rajdrnfial Ital EltMe Services wl 
salet moci11e1 from all 10 of the Grubb 4l 
Ellia ofticei IUea mlly focusin& 
OD 8caa' Homa and Glnlem Ital f..IC* 
Scmce lllllbtiaa propms IDd 
m=9tccneal COllClt.pb beld Ill the Hy111 
Hoed iD lnine. 

Awwdiq lo Gordon, mtioully 

indlllliy ...... Ropr Reibel 
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Opening set for Newport 
Beach's newest neighborhood 

Newpon Bcach·i. newest address of 
distinction will be revealed 10 October as 
Taylor Woodrow celebrates the preview 
opening of Castaways. a private gated 
community of luxurio~. grand-scale 
residences on a dramatic site overlooking 
the Back Bay. 

Combining gracious elegance and timeless 
exclusivity. Castaways wiJJ duplicate the 
unique appeal of Newport Beach's miJlioo­
dollar neighborhoods, with exquisite 
architecture and features o nly found in 
custom homes. 

Tht Castaways location is superb, 
adjacent 10 the Bob Henry Park. scheduled 
to open in November 1996. Residents wilJ 
also enjO)' the advantage of shopping at 
nearby Westcl1ff Plaza. Westcliff Court and 
F:i.~hion Jc; land with ac~s to nearby fine 
dining. in Newport BC<)Ch. 

Ultra-spacious living areas span about 
J .292 10 4.008 M.fU3re feet on lwo levels. As 
many a' l>ix bedrooms and five and one-ha lf 
ba1hs will comfortably accommodate large 
huu'>ehohh. Buyer'> of varying plans will 
have lhe opponunlly to tai lor the ir home to 
their li festyle by ..elec1ing i.uch options as an 
eitte ndcd famil y room. home office. 
conference center. teen roc>m. exercise room, 
music room or library. · 

Throughout 1hc ho mes. buyers will find 
details wonhy of the flOCSl cUSlOm homes. 

Kitcbeos wilJ 
satisfy the ~t 
demanding 
chefs with a 
complete 
collection of 
profess iooaJ­
quaJiry 
appliances from 
Viking. 
including built­
in sill-bumer 
gas cooktop. 
double ovens 

.... ~~--~~--~--~~~~"!":"":'.":""""~~~--,andrusand 
hers walk-in 
cl05Cts. For 
the uJtinwc 
in personal 
c:omfort. 
w~may 

also select 
IUCh options 
as the Kohler 
Body Spa. 
featuring IO 

liiiiiiiliiiliiil water jets, or 
a lighted 
waterfall and and dishwasher. Artist's rendering of Castaways Pion Three 

Kitchen 
conveniences wlll also iochldc a microwave 
oven, a choice o f three custom cabinet 
styles. built-in desk and a hos! of optional 
appliances. including Sub-Zero refrigerators 
and such Viking equipment as a wine cooler, 
ice maku and wok grill OJ' batbecuc grill 

-and g,ridQ_le. 
To ma.kc it easy for residents to take 

advantage of the latest computec. 
communications and home entertaining 
technology. every home will be wired with 
multi-media plates. This is the nerve center 
of a full-house automation system that can 
also accommodate computers. telephone and 
cable TV, as well as secwiry and audio­
video systems. 

Master suites will take luxury to 
exceptional heights with picturesque 
verandas, built-in coffee bars. ovcrsiud 
showers with seats. his and hers vanity areas 

footbath . 
The list of options extends to design 

accents like crown moldings and oak or 
maple fireplaoc mantels. as well as to such 
conveniences as custom closet systems and 
Corian, granite or nwble countertops. 
Offering the ultimate convenience. the two 
lariat plans will feature dtYAiottAS-an 
option. 
~ arc finishing touches such as two 

fireplaces in each home. dual-woe central 
air conditioning and heating y terns and 
ceramic tfle throughout, including seeondary 
baths and the extra-large interior laundry 
room. 

Exteriors recall stately mansions along 
America's Eastern seaboard with tradjt.ionaJ 
architecture accented with real wood. stone 
and brick. creating a variety of elevations 
for a custom home strcetscape. 

Castaways is a ~fleet.ion of the 

international advantage th4l distinguishes 
Taylor Woodrow Ho~. lnc .. which is 
cwrcntJy celebrating its 75th anniversary. 
Fou~d in 1921. Taylor Woodrow Homes' 
worldwide team coosi.~ of more than l SO 
engineering. cooscruction and development 
~,around~)' 
is ~nowned for building major intanatiooal 
airports. multi-milfion dollar shopping malls 
and even the Channel 1Unncl. 

Taylor Woodrow is current.ly building 
distinctive new home neighborhoods in Los 
AngeJes, Orange. Riverside and San Diego 
counties. following on the heels of the 
recent model grand opening of Maravilla in 
the master-planned community of San Juan 
Hills iD San Juan Capistnno, Castaways is 
the sccood new Taylor Woodrow community 
introduced in 1996, Also set to debut laler 
this yuz is Be~ at San Juan Hills. 

To be on band for the preview opening of 
~ways, from Pacific Coast Highway. 
him cato Dova Drive arad psoceed aboUI a 
half mile. then tum right on 16th Street and 
proceed to the Castaway's entrance. adjacent 
lo Bob Henry Pack. The saJes office i11 open 
daily from 10 a.m. to 5 p.m. 

A""'°'"' ilif""11161iot1 ii ~ bJ 
c.UU.K (BOO> 414-Jnl. htjonftltdolt lllt01 
oho H olHtlilt~ by uNlillK •""""' to 
U./o@-,b woodrv"'-C'OM. Prtl)«t MUI 

Ct>lltfl'U'1 "''""""""" is naiJabk Oii "" wont WiU Wtb ol 
ltttp:llwww.1trylo#'woodlow.coa 

The Prudential Real Estaht affiliates is changing th~ Vlay 
homes are bought ancl so1a 
Homes sold 50 percent 
faster in test markets 

The PrudentJal Real Estate Affiliates. 
Joe. (PREA) is reshaping the ~ay homes 
are bought and sold in the United States 
and Canada. The company is rolling out a 
revolutionary marketing concept that 
makes the process of buying and selling a 
home faster. more efficient. and consumeT­
friendly. 

The new concept, called Prudential VaJue 
ange ar eung ( VRM), replaces the 

traditJonal fixed asking price with a pre-

for consumers. 
"We successfully tested Prudential 

Values Range Martetiog with our affiliates 
in San Diego and Colorado Springs. Colo. 

1 and found that it can reduce the time a 
home is on the rnarlcet by an average of 50 
pcccent." said Steve Ozonian. PREA's new 
p~idcnt and CEO ... lt bas produced 
tremendous reaulta, making the prices 
substantially easier for both buyers and 
sellcq." 

The company expects that PVRM will 

fundamentaJJy change the way homes are 
bought and sold. similar to the way Salum 
has changed the way auto~iles are 
bought and sold. 

"Buying aod selJing a home is an archaic 
_proceM. It is difficult and frustrating for 
most consumers, and we feel it's time to 
change that." said Ginger Sherman. 
PREA's senior vice president, network 
support. who is io charge of PVRM . 
"Prudential Value Range Marketing 
simplifies the transaction process, making 
it mo~ consumer friendly. It gives buyers 

pnoe 
parameters and eliminates a lot of the 

encounter." 
In the traditional transact.ion, a seller lists 

their home with a flxed asking price that 
tends to be higher than its true market 
v ue. typ1 y m ate ir mitial 
selling price wider lbe assumption that they 
wiJJ have to go through negotiations that 
will lower the final price. 

This hurts the seller bccawJe it limiu the 
exposure of their home and immediately 
excludes a number of qualified buyers from 
a potential transaction. Buyers usu.ally rule 
out homes that are listed above their prioe 
range, witboot eveo teelng lhc:m. For 
eumple, if • borne ls listed at S 135,000, 
buycra who me Jooting in the $125,000 

market may not even comidtr Becing iL 
With PVRM. however. this home will be 
ljsted in the $120,000-140.000 range. 
broadening the market and the pool of 
pocential buyers significantly. 

Became there are more potential buyers 
for a borne (jsted through PVRM. the seller 
tends to receive more offers. More offers 
put the scller in a better position to 
negotiate the best sale price. 

.. A common mjscooception among 
sellers is that buyers will only bid on the 
low end of the range," 07.onian said. "lo 
our test ets. omes ve been 11ellin.g 
just above mid-range, averaging 10 percent 

fact. approximately 6.S percent of them 
were sold for more than the seller bad 
expected." 

P\tRM also bas advanta 
Because they arc look.ini al~ within • 
given range, as opposed to~ price, 
buyers get to fee a grea&cr .....,_ o( 

homes of interest. Tbctef ~~ have a 
better idea of what's avail.bit, i4Ylt aimihv 
bonies are worth and how miiCf\ the.y 
should offeT on the homa they evcntualJy 
choose. 

And, because the seller 8dJ the ~ge for 
off en. PVRM also efuniaata a commoo 
con<:etO ~ buyeq - that their bid is 
too low and may insult the seller. This is 

especially important to tint-time home 
buyers who often feel intimidated about 
what bid to make. 

.. Prudential Value llange MarUting 
worts because. at its heart, the program 
gives buyers and sellers a comfortable 
basis to begin negotiations," Ozoo.ian said 

PVRM. which originated in Australia. 
has been adapted for the North American 
real estate market by PREA. PREA is \be 
ooly network to offer the coocepl 
throughout the United States and Canada. 

"Prudential Value 
the first revolutionary change in the pricin,a 
strategy and transaction program for our 

arc pang m e 
their local markets on Prudential Value 
Range Marketing and its benefits." 

The company is committed to training all 

offacea. Currently. 40l>C=fCCnt of PREA's 
affiliaaa are using PVRM. and the 
company expects 1S percent will be by the 
end of the yar. ' 

,~~'"'Codi Alai&, 
t.s • ~ o/ 1JM',,.,,.,.,,.,-" 
pMfflld $51.4 IHlli.olt Ila "'"1 Md JMT. 
OM •/ tJu /-*11 tr0wilf6 be du 1Mwb1, 
dN I'll.BA NftWtri..,.. f-•~ Ill ~ 
1911 u4 llw.nJ.l llr Jfnt .,. ...... ,..,. ,_,_ nw,.,,,.,..,.,....,.., 
~"' ""'1:/lwww.,,..1tW.CM1; 
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• Exquisitt 5 Br Home 
• Elegantly Decor<lted 
• Showcased in ' 94 

CDM Home Tour 

$895,000 

QUI Alia Brownell 
@675-9585 

Big Canyon 
Townhome 

• Incredible Golf 
Course Views 

Ba+ 
/ Study 

• Private End Unit 

$299,000 

QUI Llluril! Collins 
@648-2234 

Gorgeous View 
Of Bade Bay 

• 3 Br & 2.5 Bath 
• Large Master 
•Granite Wet Bar 
• Built-In Ent. Cntr . 

Versailles Ottm 
&t Harbor Views 
• Highly Oesirab&e 2 

Master Modft 
• White 11le Flooring 

In Entry • Kitchen 
• Louver Drapes 

$169,000 

• ExctiJent Location 
Close To South Bay 

• 2~3BrUnits 
• Great Income 

$759,000 

QUI Betsy ~d • 
673-87' 

Quaint Balboa 
Island Duplex 

$«5,000 

CdlAJiaB~ 
0675-9585 

~Ca191aln 
Luxury C'.ondo 

• 2 Br. 2 Bath 
• Tasteful Decor 
• Plush Carpet • 

Daitroer Drapes 
• Unique Floorpt.n 

leaatifal Sea Faire Bav Vaew 
• Lugiest 2 Br fie 2 ea Model Cmldo 

• Gorgeous Bay & Ocean Views 
• Large Mastel: w I Double Door Bntry 

• Dining Alea w / W.U of Gla9I 
•Huge Kitchen w/Built·lns 

• Very Large Patio Facing Bay 
• Stunning Designer Dea>r 

.$3&,«Xr $.105,000 

c.Il]ibid 0647-5925 
Or Anndtt 0 648-5555 

210 LiJk Uine lll2, Newport 'Badt 

Balboa Island 
Duplex 

•3Bedtoom~ 
• Newer 2 Bedroom Apt. 

w/Private Dedt 
• Large Patio w /South 

Bay&ont Views 

$5391')00 

Clll1 'it!-s ProUJJ 
06'l 700 

• Brmd NeW Family 
Home Or Duplex 

• BlccitOmt Location 

·~ Amenities 

$895,000 

Cdl Alia Brownell 
0675-9585 

Onllll•Mling 
Bqml 

• Ra.my Offrttd Sea 
Faire 2 Master Model 

• Excellent Location 
w I View of pool 


